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COMMODORE’S CORNER  
 

Volunteerism; that’s a cool word, but what does it mean. “Volunteerism means 
serving in an area of need without consideration for compensation, personal 
preference or personal convenience. It's easy to do good works when it comes 
naturally or is something you enjoy”. Ok, so what does this have to do with 
Keowee Sailing Club? It is our life blood, 
I know we are only half way through the year but I think it is time to stop and look 
back at all that makes KSC a great club. Racing, the life blood of any sailing club. 
Social, the time to just hang out with friends and enjoy life. Jr.Sailing programs, 
this is our future.  Work days and work parties, how we keep the club running and 
looking so good. How about the governance and daily operations, it keeps the 
lights on. 
My point to all of this, it’s all done by volunteers. Yes every aspect of KSC is 
volunteer.  We have had one of the busiest summers that I can remember at KSC 
and I think we should all stop and thank anyone you see or have seen working on 
any of the events or functions we have or have had this year. It’s the volunteerism 
of our members that make me proud and able to say without a doubt this is one of 
the strongest sailing clubs in the South. 
Now to the catch; in the next few months we will be looking for members to serve 
in the next years. We will need Flag Officers, Stewards, Committee heads and 
Committee members, and members willing to help in many events and functions. 
We can’t depend on the same people all the time; new blood is in desperate need. 
So when someone comes and taps you on the shoulder and asks you to serve, 
please think it over before running away so fast. 
Thanks again to all who give so much to the club. There are too many to list and I 
would feel horrible if I missed anyone. YOU KNOW WHO YOU ARE. 
THANKS many times over 
-Hank Goodman 
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KSC GOLDEN JUBILEE 
MAKES SOME HISTORY OF ITS OWN 

 
Club history and volunteerism were front and center at KSC’s 50th Anniversary Celebration 
June 18. With fantastic weather on tap and nearly 200 members and guests attending, the 
Golden Jubilee was the largest sit-down event ever at the club. 
  
Quite a challenge to pull off, but as KSC people have demonstrated over five decades, rising 
to our greatest challenges is one of our greatest strengths. 
  
No one made that clearer than Founding Member and Past Commodore Phil Driver. 
During after-dinner remarks he drew resounding applause with stories about key pivot-
points in club history, good natured competition on the water, and good humor (in one 
example, when everything went wrong on the launch ramp!). The presentations hit high 
notes on club history, with additional stories by two-time Past Commodore Rick Harper 
(who’s dad Dick spurred the small group of founders to start the club), and Honorary 
Member David Smith. 
  
For those who could not attend, a few quick “bytes.” Original dues: $5. First Keowee Cup 
Regatta signal: A 12-gauge shotgun. First club site:  A location on the lake called 
“Watergate” (word of the year, 1972)… Site outgrown when we hit 65 members. Twenty-
year lease on current location started 1986. First flagpole planted here to mark our 
spot:  Mast salvaged from an old boat. Biggest and best decision ever: To buy the property 
via bid process, finance in a manner we could pay off early and make that happen through 
hard volunteer work and careful spending. 
  
KSC today stands 200-plus members strong, with scores of names on our waiting list… A 
beacon for sailors throughout SC and surrounding states. When planning the KSC 50th, in 
the aftermath of COVID, we hoped for a decent turnout. We got a great one. And so much 
volunteer help with everything from parking and planning, food prep, setup and takedown, 
you’d hardly notice the whole thing happened between two weeks of sail camp! THANK 
YOU, volunteers, for the reminder that the greatest strength of KSC is – ALL OF US. 
- By Scott & Susan Brier, Event Organizers 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 

 

Capacity crowd prompted last-minute additions of tents and more tables, chairs, utensils, 
centerpieces and much more. 



KSC GOLDEN JUBILEE SPEAKERS 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Phil Driver, Founding Member- Past Commodore 

Rick Harper, 2 Time Past Commodore 

David Smith, Honorary member 



KSC GOLDEN JUBILEE PHOTOS 

 
 

 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 

 

Check-in team holds it together as th eaction (and temperature) gets hot hot hot. 

David Smith checks out the display of Waterline issues going back to the 1970s, 
prepared by Phil and Jan Cook. Other history displays included John Landers’ club 
burgees through the years and Buddy Tignor’s slide show capturing everything from 
members building the clubhouse to racers competing in recent years. 
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… As were the passed appetizers by Mary Yau’s team (son Jack 
prepping here). 

Anyone who went home hungry must have missed this end of the 
clubhouse. Jill Jacobs’ “grazing table” (final touches being added 
with help from Trish DuBois) was a hit... 

Liz Copps puts the finishing touches on the eye-popping dessert table 
she and husband Rob prepared. 



KSC GOLDEN JUBILEE PHOTOS 

 

 

 

 

 

 

 

 

 

Vice 

Commodore Robyn Strickland (right) welcomed attendees ranging from 19 former KSC Commodores and 
several honorary members, to many of KSC’s newest provisional and wait-listed members. (Left) Event 
Organizers Scott and Susan Brier. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

DJ Eric Spears of Bow Tie Events arrived early to spin tunes from setup through after dinner 
dancing 



GOLDEN JUBILEE VOLUNTEERS  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

ONLINE REGISTRATION 
PROCESS 

COMMUNICATIONS 

TRACY CARR STEVE ROBERTS 

CHRIS ZANDER PHIL COOK 

 MATT MELIKANT 

  

CHECK-IN APPETIZERS 

AVA CARR MARY YAU 

TRACY CARR JILL JACOBS 

JEAN-MARIE DOLENC BILL BLASK 

TRISH DUBOIS RUSS BISSELL 

 PAT BURKHARDT 

SALAD TEAM DANIELLE CRAIG 

LESLEE HILLER LIAM CUNNINGHAM 

PAULETTE BLASK TRISH DUBOIS 

ABBAS FIUZAT DONNA O’HARA 

 JACK YAU-LARMON 

  

SETUP/BREAKDOWN BEVERAGES 

GREG BAKER ED COLOMB 

AVA CARR TED HARDWICKE 

TOMMY DAVIS SEAMUS TIGNOR 

BOB DUBOIS  

ABBAS FIUZAT DESSERT TABLE 

MARK HALSTEAD LIZ COPPS 

JOE HILLER ROB COPPS 

LESLEE HILLER ABBAS FIUZAT 

SHARON HAMILTON LIZ KEENAN 

TED HARDWICKE DEBRA KRULJAC 

CHUCK LEESON CLARE LEGUIRSKY 

AMY LOWRY DONNA O’HARRA 

WAYNE RICHARD  

TALISA ROBERTS PHOTOGRAPHY 

SUZAN SIMMONS DAVID RUCHALA 

BRANMDON SLOAN  

BUDDY TIGNOR PARKING 

 TOMMY DAVIS 

PRINTED PROGRAM PHIL COOK 

BILL BLASK BRANDON SLOAN 

 JOHN WOHLWEND 

EVENT ORGANIZERS  

SCOTT BRIER EVENTS CHAIR 

SUSAN BRIER LESLEE HILLER 

  



HOW TO BUY 50th ANNIVERSARY 
SOUVENIR GLASSES 

Did you miss the 50th? Or want to make yours a set? 

 
Contact Susan Brier (susan@writedesign.com/203-241-
0053)   
 
Extras are available for $10 each or 2/$15. 
HAND WASH ONLY, PLEASE. 
 
Sorry for the inconvenience… They’re just not makin’ things like they used to. 
 
Contact Susan to get replacements for any damaged glasses. 
 

mailto:susan@writedesign.com/203-241-0053
mailto:susan@writedesign.com/203-241-0053


A Sailing Camp Photo Is Worth A 
Thousand Words!  

I could tell you how many total campers came to camp (56), about the wind (cooperated, 

for the most part), let you know how fun our Intermediate Camp is for our more advanced 

sailors (super fun!), that the second year of Opti Camp for 8 and 9 year olds hit it out of 

the park, go into detail about all of the skills the youth learned, tell you how amazing all of 

our Junior Counselors were, rave about our wonderful volunteers both on and off the 

water, but, I know what you really want is to see the photos from sailing camp!  I will say 

one more thing -- THANK YOU to all of the people who were involved in making 2022 

Youth Sailing Camp a huge success! Thank you!  

 

 

 

 

 



YOUTH SAIL CAMP 2022 PHOTOS 

 



YOUTH SAIL CAMP 2022 PHOTOS 

 

 



A Volunteer’s Perspective on Youth 

Sailing Camp  

This past June I participated in three of the four weeks of Youth Sailing Camp.  I enjoyed 
so much last year that I had to volunteer again this year.  Liz Keenen and crew do a great 
job with the camps.  The extra time spent on land with instruction of tacking, jibing and 
practicing how to get out of irons, really made a difference once the campers were on the 
water.  They were sailing on the first day with the skill level like the third day last year.  At 
one point, they were doing so well sailing around the buoys, I felt I was in the middle of a 
sailboat race! 

 I have always been impressed with how many adults are involved with the camps.  The 
adult to child ratio on the water is impressive and helps promote an important goal of 
camp and that is safety comes first.  If you visit camp and see all of the adults you may ask 
yourself why are so many people needed.  For me, I was pleased we had many adults on 
the water with the campers the day we were unexpectedly hit with higher than normal 
winds.  All the adults were needed.  Safety first. 

 The volunteers in the kitchen were great!  It’s amazing how much food needs to be 
prepared for the campers.  There is a lot of meal planning, food chopping grilling, 
etc.  Chieko and volunteers do such a great job.  The campers eat a lot of food but I guess I 
did too when I was that age. 

 The volunteers on the beaches and in the 
boats are great because it helps to get the 
campers in the water sooner, giving them 
more sailing time.  They also deal with any 
problems a camper is having with a 
boat.  Phil does a great job keeping the 
boats in good shape but a fleet as old as 
ours will always present some 
problems.  These volunteers keep the boats 
afloat and in good working order, so the 
campers have the best experience possible. 

 The ten years I was at my sailing club in 
Ohio, I watched as our membership got 
older with few young people joining.  The 
last two years I was there we offered a Boy 
Scout sailing merit badge program.  It was 
a challenge to accomplish with only a 
couple of Sunfish sailboats and an older 
membership, but we did it.  This summer I 
went back to my Ohio sailing club and 
wow!  The club in the last two years has 
seen an influx of young families with 
children.  This is a result of offering the 
merit badge program. 

 I saw first-hand, how youth sailing camp 
is important to the life blood of a sailing 
club.  Thank you, Keowee Sailing Club, for 
knowing this and supporting Youth Sailing 
Camp. – Kate Anderson 



Selling a Sailboat: A Buyer’s Story  

Boat buying, and selling, is complicated, not remotely as easy as buying your next car; it’s 
more like buying a house. Therein lies the heart of my story. Many of the details, however, 
are painfully fresh as I reminisce with you. 

You remember the ups and downs of buying a house. How well do you know what you 
want when you start? It’s worse when you have little experience. Same with a boat. I’ll share 
a story that chronicles my sailboat buying ‘career’ early in my learning curve. That learning 
curve is something I think we all experience, but that doesn’t mean it’s a pretty sight! Seller, 
beware! 

For my purposes, let’s imagine you, Dear Reader, are the seller of the boat my eyes 
have fastened longingly upon. You have the hard job. 

This can be our story. 
Let’s look at one type of potential buyer I’ve been in my past: the ‘new’ sailor. Yes, at 

one point I had never sailed. I wanted to sail, or thought I wanted to sail, or wondered if I 
should want to sail. You, on the other hand, know pretty soon that your boat is not the one 
I should want to sail. Now it’s your story: do you tell me that? 

Up to you, Dear Reader. 
Let’s say you figured it’s not your job to burst my bubble, except to offer me some hard 

earned perspective. You might drop a hint: “When you tack this boat, hauling in the jib 
sheet in strong winds will take some timing, muscle, and coordination with your crew.” Or: 
“You’ll want to read the charts carefully to avoid running the six foot draft of this boat 
aground under these circumstances.” Or: “When you fly your spinnaker, be careful you 
don’t broach because this boat is tender and its rudder can lose its lift.” What’s a broach? 
What’s a spinnaker? Well, … 

On my part, an absence of comprehension, or better yet, a fleeting look of doubt, might 
serve your purpose. It might bring the beginning of wisdom to my novice brain. 

It didn’t. I bought that boat. 
With a little sailing experience, I became the heart-breaker for the next purchase. I am 

now a young 20-something professional who can’t live without your boat’s life-changing 
opportunity to finally realize my dream. My enthusiasm is contagious. Soon you are certain 
that your boat is sold. It’s only a matter of a signature. 

Despite my passion, there are questions. You hang on through the long hours, days, 
and Oh God! weeks of dialog, negotiation, and decision as the deal inches toward 
completion. 

Then the knowledgable ‘best buddy’, a ‘real’ sailor, suddenly inserts himself in the 
dialog. Before having another conversation with me, you receive a decision - from my 
buddy. 

After the buddy’s ‘It’s not going to happen’ text message, the message ends by saying 
that his friend (me) will call shortly to confirm the buddy’s decision to let this opportunity 
- potentially life-changing, no less - go without further discussion. 

A dejected and downright plaintive call comes from me to you a few days later. You 
cringe as I struggle to complete the embarrassing process. I’ve worked up my courage to 
tell you personally but I still wait to hear you confirm that this is not the boat for me, which 
you out of pity finally do say for me. With all the parties involved, there’s no way this thing 
ends satisfactorily for anyone, so you put us both out of our misery, and hang up. 

Yeah, I didn’t get that boat. Thanks, Buddy. 
With more knowledge, I become more self-assured. Picture me as the buyer who 

confidently sees himself as one capable of modifying your boat in ways that will fit his 
needs. For a boat sight unseen, my confidence knows no bounds. We talk as equals, sharing 
stories and easy knowledge. To your ears, the deal seems immanent. You are encouraged 
despite your instinctive recognition that such skills are hard come by, and my expected 
satisfaction is illusory. 

Your high hope may vanish no later than the second call or text conversation. If we’ve 
come that far, brace the mainsheets for a weather change when my fervent imagination 
comes in contact with the boat itself. 



You watch my unbridled enthusiasm mysteriously fade away when I see and handle 
the merchandise. You eventually decide it’s time to write off the effort you’ve spent. 
Whether you claim gastric distress and rush off, or gently guide me off the boat, there is 
going to be no happy ending for either me or you. 

You finally got my attention. I didn’t buy that boat either, but for good reason. 
Brace yourself for a final example. Your empathy for the knowledgeable middle-aged 

buyer that I am at this stage of my story may be strong, but not strong enough to address 
my real dilemma. Plus, there are now two of us. 

I am now a younger middle-aged couple who in this stage of our lives together want to 
please and entertain, one last time, our maturing teenagers. We - the couple - are charming, 
mature, interesting people. (Give me some license here - my wife has some endearing 
qualities.) Empathy comes easily. You know your boat could help us fulfill our desire. 

But soon you realize that we have just begun our search. More questions arise, but they 
are always fundamental. Perhaps no boat will be big enough. Or have the right features. Or 
price. You ache empathetically as you listen; you see what we have ahead of us. It is 
depressing when you think about it, but you could lay odds that in the first year of 
ownership we, the parents, will realize that we, the adults, and not our progeny, will be the 
only ones using our new and expensive purchase. They, progeny, are off with their peers 
enjoying what you are likely never to fully understand. You will feel happy for them, but 
sad for yourselves. 

But Hey! As the seller, it’s not your worry. Empathy goes only so far. See us to your 
door, offer a few tips, and wish us well on our way. You’ll probably not see us again. If we 
have any character, we’ll let you know we’ve found something else. 

We didn’t buy that boat either (but looking back, should have, if just for ourselves). 
I may have exaggerated in sharing these recollections; some would say it is consistent 

with my embellishment of my sailing adventures and prowess. But by now those of you who 
have ever put your boat on the market recognize a few of the archetypes of boat buyer you 
might see out in our world. Given the odds, a seller’s luck won’t last forever. Wait for it … 
and there they are! 

One more memory. As a boat seller, I recall receiving a lot of phone messages and 
emails I just didn’t respond to. These are the strange contacts that no classification, or 
expectation, can cover, but might have been anticipated: a trade for a dirt bike motorcycle 
that doesn’t work but ‘you can fix it easy’; the partnership offer; the cents-on-the-dollar 
offer. 

Each of those deserves the response I gave them: Adios, Muchacho. 
Well, that’s my story, as well as I can tell it. You may have recognized me in one of your 

own experiences as a buyer, Dear Reader, if only from the dreams I brought with me to 
each experience. On that note, no boat buyers, or sellers either, deserve our judgement. 
There’s a dream for each of us in there somewhere. A sailor can understand. 

In a reflective vein, as an experienced boat buyer and seller (I’ve done both at least 
once), I venture to offer you, the inevitable future seller, the following hard-earned advice. 

Put selling your boat as one item on some list of projects that you are responsible for. 
Your attitude? Do it, don’t it, it doesn’t matter to anyone but you (unless, of course, it does). 
It was a good boat, maybe still is, but for someone else. Just get rid of it. Work the problem. 
The rest of your life awaits. After you are done and your old boat is gone, go sail your new 
boat. 

For the future buyer, I have only one bit of advice: beware of both of you! 
Fair winds. 

 

-Bill Blask  

 

 

 



UPCOMING EVENTS 

 
JULY 16TH KSC BOARD OF STWEARDS 

MEETING @ 10:00AM 
 KSC YOUTH RACE @ 12:00PM 

JULY 17TH WOMEN, WIND &WAVES 
SUNFISH AND JY15 SAIL              
@ 1:30PM 

JULY 23RD KSC SIMMER SERIES RACE #5   
@ 1:00PM 

AUGUST 6TH KSC SIMMER SERIES RACE #6 
@1:00PM 

AUGUST 12TH WOMEN, WIND &WAVES 
MOONLIGHT KEELBOAT SAIL   
@ 8:00PM 

AUGUST 20TH KSC BOARD OF STEWARDS 
MEETING @ 10:00PM 

 KSC FRIGHT SERIES RACE #1 
@10:00 AM 

 KSC AWARDS DINNER HRB & 
SIMMER SERIES @6:00PM 

  


